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%6 Club Suisse @ E/YEE | Message to Club Suisse Member

Jonathan Li
Head of Swiss Privilege

The world is changing rapidly. New norms are being established every day in our professional and personal lives. Yet, in this sea
change, it's comforting to know that one thing remains steadfast: our dedication to helping you thrive in this brave new world.

To deliver on this promise, we tap into our global network for market analyses and insights on how today’s events will shape
tomorrow. Our financial experts continue to develop dynamic strategies that inform our wealth management services. And as your
trusted lifetime wealth management partner, we continue to provide tailor-made solutions for your needs, helping you achieve the
financial freedom you deserve.

As a testament to our relentless commitment to our clients, we were honored this May with the “CAPITAL Outstanding Enterprise
Awards — Outstanding Wealth Management Award” for the seventh consecutive year. This achievement reflects the trust and
support from our valued clients. And you can expect us to never rest on our laurels.

As always, we will continue to strive for more innovative services and new ways to help you capture more opportunities around
the world. Whatever the future holds, you can rely on Swiss Privilege as your partner for abundance and prosperity.
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Swiss Privilege Wins the “CAPITAL Outst'a'riding Erit_e'r&ise A‘Qx’ards” for the

Seventh Consecutive Year

-
We are pleased to announce that Swiss Privilege has won the “Outstanding Wealth Management Award” in “The
20th CAPITAL Outstanding Enterprise Awards” for the seventh consecutive year. . ' . - "

We are grateful for this award, as it reflects our ongoing commitment to provide tailor-made wealth management
solutions to help our customers achieve their financial goals at every life stage. "

This award is made possible by our dedicated wealth management teams, who put their experience and
knowledge of market trends and the global economy to work every day. We value their professionalism and
attention to detail in delivering comprehensive financial planning for each and every customer.

Looking into the future, Swiss Privilege will continue to put ot even more
insights and solutions to bring prosperity to our custor t
management partner for life.
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At Swiss Privilege, we take pride in putting our best foot
forward every day. To celebrate the achievements of our
colleagues, we hold an annual award gala to recognise
our top-performing staff for their excellent performance.

The Swiss Privilege Annual Sales Award Presentation
2019 was held on 19 June 2020. The ceremony was
hosted by Mr. Howard Pou, Chief Distribution Officer
of AXA and Mr. Jonathan Li, Head of Swiss Privilege.
In total, 13 awards were presented for excellent
performance, and 12 Long Service Awards were
bestowed to colleagues who have contributed their
experience and expertise over the years.
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Interview with Head of Swiss Privilege | #1174 E5=

What are some of the things you aim to achieve in
your new role as the new Head of Swiss Privilege?
EEHTEREMPHERTEE  FEZEFRE
ER?

As wealth management is becoming a global trend,
one of my most important goals is to capture arising
opportunities in the world of wealth management.

We will leverage our strong foundation to continue
providing tailored-made solutions to clients using
our relationship management team’s profound
knowledge, company's vast network and in-depth
research. In fact, clients can expect a new level of
customer experience in the near future and we look
forward to a new chapter in the company’s history.
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What is your vision for Swiss Privilege and what
steps will you take to bring it to life?
BHETEEEMHRRAARTE 7NATRER

1 K

2020 is an interesting year. It has brought many
changes as well as revealed unexpected opportunities.
In these volatile times, our role of helping clients to
achieve their financial goals is more important than
ever. Looking forward, we will work to reach new
heights through digitalisation, timely and intelligent
services, and total solutions to wealth accumulation,
preservation and legacy in this brave new world.
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What would you say is Swiss Privilege’s advantage
compared to other wealth management companies?
HILLREMER  ZRAERTEREMAMHNLE
&%

Swiss Privilege is a member of the AXA Group, one
of the world’s leading organisations in financial
protection and wealth management. That's
why our clients can enjoy the assurance of our
incomparable financial stability and global insights.
More importantly, with the support of the AXA
investment team, we offer a diverse suite of products
to bring our services to the next level. Such that, our
relationship managers can plan a more holistic wealth
management solutions for our clients throughout their
different stages of life.

Last but not least, our professional and dedicated
relationship managers are our most important assets.
As always, our clients can expect the most attentive
service and support from them.
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Background about Mr. King Cho
EREXENTR

Mr. King Cho is a Black Diamond member of Swiss
Privilege. For over 20 years, he has been active in a
wide range of businesses across the Great Bay Area.
Currently, he is the Chairman of Vision (GZ) Commercial
Services Limited, the Diamond Chairman of the Bureau of
Guangdong-Hong Kong-Macao-Bay Area Economic And
Trade Association, and the Managing Director of Hong
Kong Inheritage Foundation. By adopting an innovative
strategy, his parking lot mergers and acquisitions business
has been very successful, earning him the nickname “King
of parking spaces in the Greater Bay Area”.
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What unique qualities motivated you to
choose Swiss Privilege as your wealth
management partner?

AAEERISREHASTHHEEES
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My business is based in Hong Kong and Mainland China.
| travel frequently so my time is very precious. Therefore,
| need a professional and trustworthy wealth management
partner to help me grow my wealth while saving me time
and trouble.
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| Exclusive Client Interview

Vision (HK)
International Investment Group*
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How would you describe your relationship
with your Swiss Privilege Relationship
Manager?

CEERBRCHEIONBHMEREE
BORAER ?

| have built a trusting relationship with Sandy, Derek
and their wealth management team. They know
my financial needs in depth and they have brought
me good returns. Apart from discussing wealth
management strategies, we also enjoy talking about
business development, international affairs, economic
outlooks and other potential opportunities. We share
similar tastes on a range of things, including food,
culture and other activities.
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Which Club Suisse lifestyle event has
impressed you most?

W—1E Club Suisse;ZEEI RS BRENR#HT ?

| am most impressed by the Club Suisse Christmas
dinner. The atmosphere was very festive and the
performances were thoroughly entertaining. In addition
to enjoying the programmes during the dinner, |
also had the opportunity to engage in delightful
conversation with other Club Suisse members.
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Exclusive Client Interview | & EEy

Background about Mr. Yip Yuk Hing
RKEBEENER

For more than 40 years, Mr. Yip was a prominent
figure at the global architectural and engineering
firm P&T Group. After serving as one of the group’s
directors, Mr. Yip took his well-deserved retirement. He
now enjoys travelling with his beloved wife.

REBLENRBRERTEBN T BREBRER
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What unique qualities motivated you to
choose Swiss Privilege as your wealth
management partner?

SMEEGTESEMESENMEEE
B

In 2008, | met my relationship manager, Evian, at a
golf convention. At that time, | was still working at the
firm so | was too busy to manage my finances. | was
looking for someone trustworthy to grow my wealth.

Almost immediately, Evian impressed me with her
knowledge. Her professionalism gave me great
confidence, and Swiss Privilege has profound financial
strength. | also enjoy their diverse lifestyle events,
particularly because they present opportunities for
relationship managers and clients to get to know each
other better.
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How would you describe your relationship
with your Swiss Privilege Relationship
Manager?
@gf.ﬁ%ﬁégﬁkiﬁiiﬁigﬁﬂﬂgﬁﬁﬂm
?

Evian and | have developed a great relationship over the
years. She has even become a family friend. By getting
to know me and my family, she has gained a better
understanding of my financial needs. At my stage in life,
| prefer investments with stable returns, and Evian has
always provided me with advice and solutions that fit my
lifestyle.
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Which Club Suisse lifestyle event has
impressed you most?

WE—{EClub Suisse/FEIR LT RMT ?

I've had the pleasure of taking part in many Club Suisse
lifestyle events. | especially enjoyed overseas conventions
arranged for selected clients. My wife and | have attended
these conventions several times. We've been to South
Africa, Egypt, Morocco, Tanzania, Southern France
and Croatia. The trips have always been well organised,
thanks to Club Suisse’s attention to details.
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Background about Mr. William Siu
mEEBHER

Mr. Siu is a versatile businessman. He enjoyed an
illustrious career as a treasury banker. Today, he owns
and runs two thriving businesses: a local courier and a

professional dry-cleaning company which specializes in
leather and fur restoration.

RAEMBTEHENTHE  BRMPAENRITR
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What unique qualities motivated you to
choose Swiss Privilege as your wealth
management partner?
AMRERTERHEMEASENMETER
®7?

I've always been impressed by Swiss Privilege's stellar

reputation. | had even attended a few of their lifestyle
events before | became a client.

| believe that a wealth management partner must be
experienced, trustworthy and have consistent wealth
management strategies. Swiss Privilege possesses all
these qualities, which is why | put my faith in them.
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| Exclusive Client Interview

How would you describe your relationship
with your Swiss Privilege Relationship

Manager?
TEERECAREITESHEMERER
HIRR{R ?

Joanna knows me well. She is very professional who
cares from heart and understand my goals. She helps
me set up a good financial plan based on my priorities
and manages it to optimize my returns. | appreciate
the way she always gives proactive advice.

FEF&E JoannaZk B THRE - MR —UERHNMEE
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Which Club Suisse lifestyle event has
impressed you most?

B—{EClub Suisse;EEIRSITENIR#M T ?

| especially enjoy relaxing at leisure events such as
wine tasting and Club Suisse dinner. | find them very
delightful and a wonderful way to get to know my
relationship manager better. | look forward to taking
part in more of these events in the coming years.
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Exclusive Client Interview | & EEy

Background about Dr. Lee Kin Yan
FEREENY

Dr. Lee has a stellar reputation in Hong Kong's medical
industry. He currently serves as a Consultant in the
Department of Surgery at the prestigious Queen
Elizabeth Hospital.

FREBLENEBERAR  BEFNDBAERI
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What unique qualities motivated you to
choose Swiss Privilege as your wealth
management partner?

SMEEGTEEEMESENMEEE
B

As a surgeon, | have a very hectic daily schedule. |
don’t have time to manage my wealth. Even if | did, |
don’t know enough about the current market situation
to make informed decisions.

When | met my relationship manager, Katrina, | was
thoroughly impressed by her knowledge of wealth
management solutions. | trust her with my financial
planning. Her professionalism is one of the reasons |
chose Swiss Privilege.

R —(UIBIELE RN TIEREFRFER  HUUH
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How would you describe your relationship
with your Swiss Privilege Relationship
Manager?
@gﬁ%%giﬁﬁiﬁigﬁﬂﬂgﬁﬁﬂﬂg
?

Katrina and | have a wonderful relationship. She is very
attentive when it comes to my financial needs. She always
puts my goals first. Her knowledge about the markets is
second to none, and she always provides me with the
most insightful analyses.

HMKatrinafBAEIFE R4 - o NMER O REAFK AVIRES
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Which Club Suisse lifestyle event has
impressed you most?

W—{EClub SuisseZENIR € BENR KB ?

| truly appreciated Swiss Privilege's test drive programme.
They invited clients to test drive Aston Martin cars, which
| found exhilarating. | also look forward to their investment
seminars. These seminars have shed light on current
global financial markets and market outlooks.
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ICBC Swiss Privilege UnionPay Dual Currency Diamond Card
Presents Extra Privileges and Protections

ICBC It EREMBHEBRGF
mhithly SWRES

Swiss Privilege proudly announced our joint launch of the
“ICBC Swiss Privilege UnionPay Dual Currency Diamond
Card” (the Card) with Industrial and Commercial Bank of
China (Asia) (“ICBC (Asia)”), which signified an important
milestone to both companies as it is the only ICBC
Diamond Card currently available for individual applicants
in the market.

The ICBC Swiss Privilege UnionPay Dual Currency
Diamond Card offers an array of exclusive privileges:

e Earn 1 bonus point for every HK$1 Swiss Privilege’s
insurance payment with the Card and accumulate
bonus points up to 100,000 bonus points every year
to redeem for cash coupons and mileage;

e Enjoy 12-months installment plan by settling Swiss
Privilege's insurance payment with the Card;

e For any single retail purchase transaction of HK$800
or above with the Card, customers can enjoy MCL 2D
movie tickets buy 1 get 1 free with the sales slip;

e 3X Overseas Spending Rewards;

e |CBC AXA Worldwide Travel Coverage FREE for
the first year by cardholder pays for travel or ticket
expenses with the Card;

e |CBC AXA Worldwide Accidental Health Insurance
FREE for the first year;

e FEnjoy the embedded function to gain rapid access in
Mainland China Transportation and the function of
ShenZhenTong and Guangshen Railway;

e Hassle free contactless payment; and

e Many more......

Contact your relationship manager for more details and
apply at your earliest convenience in order to enjoy these
privileges.

*Terms and conditions apply for above offers.
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ith the global outbreak of Coronavirus Disease 2019 (COVID-19), new challenges arise everyday. Social distancing and lock-
downs are removing the means through which we used to ventilate our stress. Coupling with daily hassles and uncertainties
about the future, it is understandable that many of us feel anxious and helpless at some point of time.

Negative thinking erodes our confidence and coping ability, which in turn affects our physical and psychological well-being. We can
manage negative thoughts and adopt a positive mindset through manipulating the way we think. Also, we have to avoid presumptions
or making arbitrary inferences. For example, one might think being not able to get toilet rolls would lead to catastrophe; or, if there
were confirmed cases in the neighbourhood, one would surely contact the virus. Obviously, these thoughts will exaggerate the impacts
of problems and negate our inherent ability to adapt, which in turn intensify our anxiety.

Limit exposure to media coverage, restrict the number of times we check for updates, avoid reading or watching news about the
COVID-19 pandemic immediately before bedtime to avoid unnecessary distress which might affect sleep. Always evaluate our situation
through identifying with professional opinion. For example, cumulative evidence has already pointed out that COVID-19 comes with
low morbidity and mortality rate, and social distancing has been proven to reduce infection rate. Bearing these facts in mind can
strengthen our sense of control and stabilise our mood.

Focus more on positive news, such as the clinical breakthroughs or reports on how people thrive with creative ways of living and
working. Share positive stories, especially those demonstrating unity in fighting the pandemic, such as volunteer works for the
underprivileged. Focus on positive virtues to cultivate a positive mindset and attitude towards life.

Keep reminding ourselves with our strengths, such as our high-quality and comprehensive healthcare services, and our past
experience in combating the SARS outbreak. Think about how we overcame difficulties in the past in order to encourage ourselves
by taking the present situation as an opportunity for personal growth and development to build up our resilience and endurance in
dealing with a crisis.

Leverage our strengths as everyone in the family can contribute in their own way. Some may be good at cooking, whereas others may
have a knack in researching over the internet or those who do not need to work can help shopping at non-peak hours. Simply by
helping out each other, we can strengthen the bonding among family members.

Be grateful of what we already have. Discover the positive things around us, such as the importance of unity within family and
community. We can extend our gratitude towards those who dedicated their efforts in the battle against the pandemic. Showing
support and encouragement not only enable us to nurture positive emotions, but also help build a harmonious and cohesive society.

It is easy to lose oneself in the hustle and bustle of life under pandemic. Practise self-compassion and start with small changes.
Arrange tasks by priorities and slow down the tempo of life. Schedule regular breaks and time for entertainments. Set boundaries
between work and rest. Attend to details in seemingly mundane tasks like eating, exercising or meeting friends. There are always
creative ways in spicing up life. Habitually make records or taking photographs of little things we are grateful for. Review and
appreciate at the end of every day before happy memories fade. Acknowledge our limitations and avoid self-blaming or making
comparison. It is understandable that we all have shortcomings. Everyone could become a hero in this unprecedented time of difficulty
if we all practise self-compassion and extend our care to people around us.



Dr. Fu Chi Kin, Jackie {8 F{#5&4+
Specialist in Psychiatry
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Asian bonds: a relatively resilient source of income
DMES  HHERMRKIE

As we entered the second half of 2020, July saw further
improvements in the economic momentum and investor sentiment
globally. Data releases, including preliminary surveys and leading
indicators, continue to point to a steady rebound in global activity,
while fiscal and monetary policy remain extremely accommodative
in the major economies globally. One of the examples is the much-
anticipated EU Recovery Fund, the recently launched €750 billion
stimulus plan in Europe, which is both a welcome development
for investors and a major tailwind for risk assets. Unlike any other
instances in the past, authorities continue to be very quick and
creative in terms of their response to the global pandemic. Risk
markets are certainly pricing in a more optimistic view for now,
which is unsurprising given the levels of support from central
banks and the less subdued data releases. Many equity indices
remain near all-time highs while corporate credit indices continue
to gain momentum and have retraced most, if not all, of the losses
suffered in the year. However, it raises concerns around whether
fundamentals truly support such levels of optimism.

On the economic front, we continue to believe that the global
recovery will be protracted, with GDP in most economies unlikely to
return to its pre-crisis level by the end of 2021. Nevertheless, many
countries have advanced since reopening their economies. In Europe
and the US, while Q2 GDP levels unsurprisingly pointed to one of
the worst ever quarterly declines on record, there were a number
of encouraging releases during July which suggest that the global
downturn is, perhaps, past the worst. Notably, countries in Asia,
which were the first out of the lockdown, are also recovering first.
Take China as an example, its economy grew in the second quarter
from a year earlier, rebounding from a contraction last quarter and
beating market expectations.

Certainly, the road to recovery looks better than before but we must
be mindful of a pick-up in COVID-19 infections globally, which could
see a further slowdown in the pace of the economic rebound, then in
turn cause a repricing of risk assets. In this uncertain environment,
investors can consider moving higher up the capital structure for
stability of income versus equities.

Asian investment grade bonds

In light of historically low levels of government bond yields, the case
for spread products remains well supported, in our view. In addition,
strong technical factors, ongoing support from fiscal and monetary
authorities as well as a demand for quality income assets further
boosts the argument for investment grade (IG) credit.

IG credit continued its recovery in July, fueled by further stimulus
measures, some improvements in the economic momentum, and
positive developments around COVID-19 vaccines and treatments.
This constructive backdrop for risk investors broadly offset concerns
about a potential second wave of the coronavirus and the pick-up in
the number of cases in the US.

In Asia, July was also a positive month in terms of IG credit, with
spread of the index tightening by -23bps over the month. Policy
support has again helped the performance of the asset class in
recent months. From a fundamental standpoint, Asia is recovering
well and is ahead in terms of its economic rebound. Valuations in
Asia IG bonds look attractive with some room left to tighten further,
thus justifying our positive stance on the asset class.

BEEA2020F TH5F  RIREEB AR REBEHE/ANE—TYH

B THENIATERELER BOAMNHBRERR2R
EBEARSEA AR AERERBESBERRNVMRESE
HER - BEREENNENERES - SEEBHREZEES7 S00RET
EOMRIMAE S R LHEB R  ARRIREEFE L 288
WEANFRBEEN - KRR BHEBLEDHRNMEHHL  ZE
BUFCLFRELT BEREE - AR R AR B RIS - |
REBRITETRASISHREE - M LR AMNEERE - Ak
BETSEARRAELENES RERTERAZRIELS
U DEESEHEBEFARBHEZR 2 AN - A - BE
RN EBNTERARTENEEFRRZE -

REFHEH BRMRAHE2RERREEHEER  wHEB ARG
KB R AI A ERET AR 2021 F IR Z AR 2 & B AT K
Fo@EME  REBERELBERMZBCETAMESR - UEES
Pl RAE—FERBEEREETSIMREEREAZELKE
Z— B7AfBE L - LS ABENHE  RRRREBNFCE
EBERFH - BRERRBHNEMNBERLER  flindBEH
E%géﬁﬁ@ﬁﬁ%ﬁ’ﬁﬁt—§§%%ﬂWﬁ'%ﬁﬁﬁﬁ
STRH

HEARE R 2B EIF 2GRN FIE - Bt 220K 2 B i &R R
BREELANBE  EURE—PHRELHEERSK  EMoI5
BBEESM TN THBHRIET  REETUZEERETE
FEBRUBRSNERE  #MFMLEREREN S

DMRERBIES

ERBFESFNRERREELEL  RMRBBEEEMTSID
KB BMERMEAERGT PHESEBRSERR  URRE
BERBEWRREE REQNESNASE-—PIRE-

RERDIEHFE7BOEERFH TR SEHE LS 2 RBE
I~ REE D EFH R EM R EE SRS AN REER - Lt
FEFEEMEREEHRBEENE L EET TREN—BR
RAREEARAERELAZETRER

TN REFFIESNTADEREY  HENEETEARRET
23MEEE B A E A — RS B IFU B ES o REXE
ENAESIT DNEHEERBSER  BELHMBE I D
NRERBIESHEERS BEFE-SRENEME - EHLEM
BFHAIR-

\




Chart 1: Asia IG bonds have more upside
Bl : EMRERNEFAFEX LHZME
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Comparing the option-adjusted spreads of IG bonds across regions
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Asian high yield bonds

As immense dual policy support keeps a lid on interest rates, high
yield (HY) bonds, which is an asset class that generates relatively
higher income, also become focus in the unabated search for yield.
However, HY bonds are generally considered to be of higher risks.
There are also some very pessimistic forecasts on closely watched
HY indicators such as default rates and fallen angels previously.

However, July witnessed favorable revisions to many of these
forecasts. For instance, Moody’s latest base case forecast for the
12-month trailing global HY default rate now predicts a peak of 9.6%
next year, down from their prior double-digit forecast and lower than
the 2009 peak of 13.3%. In a similar story, the highly anticipated
wave of fallen angels has undershot expectations so far. Goldman
Sachs cut its forecast for downgrades to HY roughly by one half.

In July, Asia HY bonds posted positive returns of 2.2% with spreads
tightening by 65bps. We maintain a positive stance towards the
region over a medium-term. Regional fundamentals continue to be
dominated by China’s impressive containment of the virus and a
strong recovery in activity.

China HY bonds

Within the HY market, we hold a particularly constructive view on
the China HY bond segment. Post COVID-19, China is expected
to recover faster versus the rest of world, being a “first in, first
out” scenario. A v-shaped recovery is unlikely given permanent
disruptions to supply chains and ongoing demand destruction.
The risk from a second wave of infections also cannot be ruled
out. However, downside to risk assets is likely to remain contained
since China has the willingness and ability to ramp up stimulus in
monetary and fiscal terms. It is likely that the Chinese policymakers
will launch targeted easing measures on an ongoing basis to
maintain social order and economic stability.

In China, most of the higher quality and larger developers have
already prefunded most of their maturities for 2020. Further, overall
policy is likely to remain supportive for the sector, as it is an integral
part of domestic demand and plays a significant role in ensuring
social stability via its knock-on effect on wealth creation.

Defaults may rise in 2020 but the HY market as a whole remains
highly idiosyncratic. We believe that the China HY market still offers
attractive additional spread pick-up versus its US and European
peers.
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Chart 2: Asia and China HY bonds have more upside
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Comparing the option-adjusted spreads of HY bonds across regions
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Chart 3: Asia HY bonds have lower default rate
B3 ZEHEkEEFHNENERE

Comparing the 12-month trailing default rates of HY bonds across regions
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Conclusion 4 4%

wes [
The supportive stimulus measures serve as a positive backdrop for RIS AT EEMISRHERIRE - I NEEE AT EY
Asian credits. Asian economies have been on the front foot in their EEAEt—EERELN SR BRI ENEREZ XS

response to the pandemic. Asian bonds, backed by the region’s TN SR B TR T AR ISR R e R -
stronger fundamentals, should remain relatively resilient amid

market volatility.
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person considering an investment should seek independent advice. BESREAR NELESS —BEL LEDEES B ALK
Investment involves risks. This material contains general information Ko ATEHRRAEZVBESLEXTMSHMIR - AERMBEN
only. It is not an invitation to subscribe for shares in a fund nor is it P‘&ﬁﬂzﬂjﬁ%ﬂiﬁﬁﬁ°Eﬂ%ﬁ&ﬁi’ﬁ‘u‘ﬁggﬁﬁﬁT\%%ﬂ;ﬁﬂf
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forecasts contained herein are subject to change without prior notice. BERFEESEEZ o

Reference to specific securities mentioned within this material (if

any) is for illustrative purpose only and should not be construed as a

recommendation to the investor to buy or sell the same.

The material is issued by FIL Investment Management (Hong Kong)
Limited and it has not been reviewed by the Securities and Futures
Commission (“SFC”).
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Gold hits record high — but is it really too expensive?
EEREERSA  BRAEESHES ?

Even as it reaches new highs, we don't think it's time
to grow concerned about the price of gold, or gold
equities.

The gold price has been rising steadily. On 7 August, it has hit an all-
time high of $2,072.5/0z, beating its previous record high of $1,922
from 2011. Such heights have led some investors to rue missing

out on gold’s recent moves, viewing it now as expensive or even in a
bubble.

Are there any signs of a bubble in gold?

One area where momentum has been clearly aggressive is in ETF
buying of physical gold. It has been the standout (in fact the only)
area of demand growth in the 2020 gold market.

The numbers themselves are indeed very striking. According to
published data, 643 tonnes have been added to physical gold ETFs
so far this year, comparing to 372 tonnes added in all of 2019. In
2009, we saw a record annual increase of 665 tonnes.

Since the Federal Reserve effectively declared in April that it would

do “whatever it takes” to keep the economy from collapsing, ETF
holdings of gold have risen 72 out of 79 days.

Is the scale of total ETF holdings representing
an unsustainable bubble?

We don't think so.

In an era of truly gargantuan global liquidity creation and highly
elevated financial asset valuations, what really matters is how large
these holdings (3,200 metric tonnes in total or 104 million ounces)
are on a relative basis.

Looked at this way, gold holdings are not particularly high at all. In
2011, gold ETF holdings represented ¢.10% of all ETF holdings
globally. Today, that number is closer to 2.5%.
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Chart 1: Gold ETFs as % of all ETF assets
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amount originally invested.

Source: J.P. Morgan, Schroders, Bloomberg — July 2020
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Cycle has much further to run

Against a backdrop of record high global debt, we believe we are
moving through a major epoch-change in global macro policy
towards a much greater acceptance of inflationary outcomes. The
result is likely to be more deeply negative real interest rates and
greater risk of broad currency debasement.

In this environment, continued increases in gold allocations could
have extraordinary impacts on aggregate private gold holdings. We
don't see why gold prices should be somehow capped at current
levels at all in such an environment.

For gold producers, current operating conditions are exceptionally
good and again stand in stark contrast to 2011. On the revenue
side, gold prices are being driven by understandably strong demand
for gold as a monetary hedge. Meanwhile, operating costs remain
broadly under control and management attitudes to large scale
capital spending remain conservative. This is leading to both record
operating margins and record forecast free cash flow generation,
which is likely in turn to trigger material increases in distributions to
shareholders.

Despite this, gold equities have barely begun to outperform the price
of bullion itself, another sign this cycle has much further to run.

While most risk assets buckle under the strain of the coronavirus,
gold as “haven of last resort” continues to shine brightly.

Two key reasons why investors are turning to
gold

1. As a store of wealth. Gold is a rare earth metal that is easily
convertible into cash, has no counterparty risk and its supply
growth is limited. These features make the precious metal an
attractive store of wealth when other financial assets deteriorate
in value.

2. Negative real yields. There is an opportunity cost to investing
in gold when your money could be earning a yield elsewhere.
Hence, when real yields (i.e. adjusted for inflation) approach
zero or go negative (either because inflation expectations go
up, or nominal yields go down), the opportunity cost of owning
a zero-yielding asset such as gold decreases. This is what has
happened recently.
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Chart 2: US 10 year real yield (inverted, RHS) v.s. Gold ETF Holdings (Metric Tonnes)
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What could further increase the price of gold?

As central banks pump an unlimited amount of monetary stimulus
into the economy, real yields are likely to stay anchored around zero
or negative long after the crisis has abated. This backdrop should
support gold investment demand.

At the same time, there is the added risk of inflation overshooting
once lockdowns are lifted and the economic recovery starts.
Unprecedented increases in fiscal spending combined with
monetary stimulus raise the possibility of inflation surpassing target
levels.

Governments could be prepared to tolerate higher inflation in order
to erode their skyrocketing debt burdens. Should this be the case,
gold would be expected to strengthen further as investors seek
refuge amid fears that their currency is being debased.

Could a strong dollar hurt gold?

As gold is priced in US dollars, there is generally an inverse
relationship between gold returns and the strength of the US dollar.
When the dollar strengthens, gold becomes more expensive for non-
dollar investors, which decreases demand for gold. Despite this, the
correlation has recently become quite muted. This should not be too
surprising as both gold and the dollar are perceived as safe-haven
assets and both have risen this year. Ultimately, a strong dollar alone
is not sufficient to hold back gold.

2020 to be viewed as turning point for the
sector

Overall, the case for having a gold allocation split between gold
bullion and gold equities (primarily gold producers) is strong. As
long as we take a longer-term view, it can be said with confidence
that the dramatic macro shifts being triggered by crisis events, are
positive for both gold and the gold producers.
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Important information

Any security(s) mentioned above is for illustrative purpose only, not a
recommendation to invest or divest.

This document is intended to be for information purposes only
and it is not intended as promotional material in any respect. The
views and opinions contained herein are those of the author(s), and
do not necessarily represent views expressed or reflected in other
Schroders communications, strategies or funds. The material is
not intended to provide, and should not be relied on for investment
advice or recommendation. Opinions stated are matters of judgment,
which may change. Information herein is believed to be reliable, but
Schroder Investment Management (Hong Kong) Limited does not
warrant its completeness or accuracy.

Investment involves risks. Past performance and any forecasts are
not necessarily a guide to future or likely performance. You should
remember that the value of investments can go down as well as up
and is not guaranteed. Exchange rate changes may cause the value
of the overseas investments to rise or fall. For risks associated with
investment in securities in emerging and less developed markets,
please refer to the relevant offering document.

The information contained in this document is provided for
information purpose only and does not constitute any solicitation and
offering of investment products. Potential investors should be aware
that such investments involve market risk and should be regarded as
long-term investments.

Derivatives carry a high degree of risk and should only be considered
by sophisticated investors.

This material, including the website, has not been reviewed by the
SFC. Issued by Schroder Investment Management (Hong Kong)
Limited.
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Outlook of Healthcare Sector 2020

A Dose of Opportunity

The healthcare sector has remained front and center for investors amidst the

COVID-19 epidemic. A number of opportunities in the sector are poised to see

accelerated growth, including

e Genomics — Breakthroughs in genetic sequencing enables quick drug
development and experimental trials for vaccines.

e Immunology — One of the most promising potential areas for a treatment
is stimulating the body’s immune system by replicating and transferring
antibodies from those who have already successfully beaten the virus.

e Telemedicine — Virtual diagnostics and telemedicine services have seen
heightened demand.

o Diagnostics — Select areas of the medical device space have seen increased
activity, as operations have pivoted towards the creation of diagnostics tests,
respiratory equipment and ventilators.

Also, healthcare’s valuations remain attractive on an absolute basis relative to the

broader market, as well as relative to long-term averages for the sector.

Healthy Fundamentals

We believe that the long-term secular tailwinds supporting the healthcare sector

remain intact:

e |nnovation and technological breakthrough across the medical devices,
biotechnology and pharmaceutical industries.

* An aging population worldwide and growing wealth in emerging markets setting
the stage for durable demand for medical care and drug treatments.
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to buy or sell any securities or to adopt any investment strategy. The opinions expressed are as of August
2020 and may change as subsequent conditions vary. The information and opinions contained in this
material are derived from proprietary and nonproprietary sources deemed by BlackRock to be reliable, are not
necessarily all-inclusive and are not guaranteed as to accuracy. As such, no warranty of accuracy or reliability
is given and no responsibility arising in any other way for errors and omissions (including responsibility to any
person by reason of negligence) is accepted by BlackRock, its officers, employees or agents. This material
may contain ‘forward looking’ information that is not purely historical in nature. Such information may include,
among other things, projections and forecasts. There is no guarantee that any forecasts made will come to
pass. Reliance upon information in this material is at the sole discretion of the reader. Investment involves
risks. Past performance is not a reliable indicator of current or future results and should not be the sole factor
of consideration when selecting a product or strategy.
The information provided here is not intended to constitute financial, tax, legal or accounting advice.
You should consult your own advisers on such matters. BlackRock does not guarantee the suitability or
potential value of any particular investment. Investment involves risk including possible loss of principal.
Past performance is not an indication for the future performance. International investing involves risks,
including risks related to foreign currency, limited liquidity, less government regulation, and the possibility
of substantial volatility due to adverse political, economic or other developments. These risks are often
heightened for investments in emerging/developing markets or smaller capital markets.
©2020 BlackRock, Inc. All Rights Reserved. BLACKROCK is a registered trademark of BlackRock, Inc. All
other trademarks are those of their respective owners.
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US High Yield

July’s economic reports continued to reinforce the narrative that as the
country slowly turned toward reopening, the data would continue improving.
Indications of forthcoming positive changes seen in earlier survey-based
data now appeared in the actual reports. Upside gains were evident in
employment, manufacturing, construction and consumer consumption. Yet
despite these clearly positive trends, worries over the wide-spread nature of
COVID-19, along with a slowing or rollback of some states reopening plans,
seemingly challenged these trends as survey-based data softened somewhat
toward month’s end.

The ICE B of A Merrill Lynch U.S. High Yield Index posted a positive total
return of +4.78% in July 2020, the fourth consecutive positive monthly
return. High yield recovery continued throughout the month due to
improving vaccine expectations, better than expected earnings, and progress
on another economic relief package. The high yield market saw continued
strong positive inflows for July of approximately +$6.1 billion.

There is little argument that the near-term direction of the US economy will
be determined by the ongoing impact from COVID-19. That said, record
low interest rates and a move away from urban density, have combined
to energize the nation’s housing markets, which portends positively for
investment and consumption in the second half of the year.

Data sources: AXA IM, ICE BofA ML, J.P. Morgan as of July 31, 2020.
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This document has not been reviewed by the Securities and Futures Commission in Hong Kong (“SFC”). This
document is issued by AXA Investment Managers Asia Limited (“AXA IM Asia”). References to “AXA IM Asia” below
shall be references to AXA Investment Managers Asia Limited as appropriate. AXA IM Asia is regulated by SFC.

This document has been prepared and issued for informational and educational purposes only and must not be
reproduced, circulated, distributed, redistributed or otherwise used, in whole or in part, in any way without the prior
written consent of AXA IM Asia. They are not intended for distribution to any persons or in any jurisdictions for which it
is prohibited.

Such information may be subject to change without notice. The data contained herein, including but not limited to any
backtesting, simulated performance history, scenario analysis and investment guidelines, are based on a number of
key assumptions and inputs, and are presented for indicative and/or illustrative purposes only.

The information contained in this document is not an indication whatsoever of possible future performance and must
be considered on this basis. Information herein may be obtained from sources believed to be reliable. AXA IM Asia has
reasonable belief that such information is accurate, complete and up-to-date. Any views, opinions or recommendations
(if any) that may be contained in such information, unless otherwise stated, do not reflect or constitute views, opinions
or recommendations of AXA IM Asia.

This document has been prepared without taking into account the specific personal circumstances, investment
objectives, financial situation or particular needs of any particular person. Nothing contained within this document shall
constitute an offer to enter into, or a term or condition of, any business, trade, contract or agreement with the recipient
or any other party. This document shall not be deemed to constitute investment, tax or legal advice, or an offer for sale
or solicitation to invest in any particular fund. If you are unsure about the meaning of any information contained in this
document, please consult your financial or other professional advisers. The data, projections, forecasts, anticipations,
hypothesis and/or opinions herein are subjective, and are not necessarily used or followed by AXA IM Asia or its
affiliates who may act based on their own opinions and as independent departments within the organization.
Investment involves risks. You should be aware that investments may increase or decrease in value and that past
performance is no guarantee of future returns, you may not get back the amount originally invested. Investors should
not make any investment decision based on this material alone.

© 2020 AXA Investment Managers. Al rights reserved.
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The article is prepared by BlackRock, Inc. and AXA Investment Managers Asia Limited for reference only. All views expressed cannot be construed as an offer or recommendation by Swiss Privilege and AXA

Group and shall not be held liable for damages arising out of any person’s reliance upon this information.
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INEZE B8 ER Glinka: Overture to Ruslan and Ludmia
Violin Artistic Dlrec_tor
Hannah Tam Fan Ting ﬁ;l’ﬁ Cﬁﬁ%ﬁﬁ%%& K 314
Mozart: Oboe Concerto in C Major K.314
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s Sarasate: Carmen Fantasy

Oboe =
Bobby Cheng B35 stxen

Beethoven: Symphony No.7

12 N OV 2020 Thur 8pm &&= VviP Ticket $1000 | A% Public $200
EHEBATESLE Hong Kong City Hall Concert Hall 24 K &% Student and senior citizen $100

KB E A EERN R ELFHEAE PR BRI ZERAE  Numerous local young professional musicians devoted the most precious time of life

HEEF—TBLE . PSEHRR  TARLRtREZE e . (ostudy classical music. They are talented and some graduated from world-renowned

140 SN o ) s+ MUSIC institutes, however opportunities for them to develop career in Hong Kong are
MRS fOFYE N BRR B M E DD BLE - EREAG far too limited. Inheritage Philharmonic, newly established this year, strives to present

20205 2HMIL > ERAMEFHRET > BOHEETRNEZR the power of Hong Kong music to a larger stage. The orchestra will premiere on 12
IERES - ERELEN B 2SS E S LBRTEE - November 2020 in Concert Hall of Hong Kong City Hall.
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Special offer to Club Suisse members  20% off on ticket purchase | Pre-concert reception invitation on VIP ticket purchase
Club Suisse ZEBZ R &3 Club Suisse members Ticketing and Enquiry: (852) 2812 6864 | info@inheritphil.com
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